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Build vs. Buy: What to consider before
starting your own insurance agency

Operating an insurance agency is complex, but with the right partner, it doesn't have to be. Bindable has decades of experience and
proven expertise needed to navigate the intricacies of managing a successful agency. Partnering with Bindable allows you to stay
focused on growing the core of your business while leaving the financial and operational complexities to us. Research suggests building
an agency yourself can cost up to 2.3x more than it does to work with Bindable.* Why risk partnering with anyone else?

SHOULD YOU BUILD YOUR OWN AGENCY
OR LEAVE IT TO THE EXPERTS?
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READY TO LAUNCH A NEW INSURANCE AGENCY? LET BINDABLE HELP YOU GET STARTED!

Using Bindable’s turnkey agency services, you'll be able to quickly

Then, if you do ever want to start your own agency, you can license

our agent platform, Policy Crusher, giving you the flexibility to
seamlessly transition operations in-house while ensuring your
customers’ experience remains the same.

launch an expertly managed insurance program that requires
limited resource investment while also avoiding the complexities
of managing a back-end agency infrastructure.

*Starting an Independent Agency - New Agency Tool Kit, Massachusetts Association of Insurance Agents, Apr. 2023.
**From January 2021 to January 2023.



